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Pe3loMe AN NpUHATUA pelleHus

dunn6opg Nozzad — manodopMaTHbIii pEKTaMOHOCKTENb, pa3MeLllaeMblii OMKCUPOBAHHO Ha
TonnueopasgartoyHom nuctonete TPK B 6/113Koli 06/1acT BUAMMOCTY NOTPeobMTeNs npu koHTakTe ¢ TPK
Ans 3anpaBkn aBToMo6uNnsA Ha A3C. Ero knoveBas LLEeHHOCTb — He MaCcCOBbIVi OXBAT Kak Y Knaccuieckoi
Hapy>XHOI peknaMbl, a KOHTEKCTHbIM KOHTaKT HernocpeCcTBeHHO B forecourt-30He, Korga KimeHT yxe
Haxoautcs Ha A3C, B3aMMofeiicTByeT ¢ 060pyJ0BaHMEM U 3aBepLuaeT NoKynaTesibCKyo MUCCULO.

C TOuKM 3peHns megnannaHupoBaHns Nozzad LenecoobpasHo paccMmaTpuatb kak omsnyeckuii in-store /
forecourt retail media inventory. CoBmecTHbIi ctaHaapT IAB Europe 1 1AB «In-Store Retail Media Definitions
and Measurement Standards» (2024) BBOAWUT eAunHbI NOHATUAHBIA annapaTt u NoAxoAbl K U3MepeHuto in-
store retail media, Bkntouas Opportunity to See 1 nokasarenn KOMmep4yeckoro adpcekTa. B HacTosiLeM
nccefoBaHMn 3T NOAX0AblI UCNOL3YHTCA Kak MeToAo/10rnyeckas paMka 1 aganTmpyroTces K husnyeckomy
HocuTesnto Nozzad [1].

B ncxopgHoi Bepcun nccnenoBaHus Ucnosib3oBasiack Mogesis nuiota Ha 10 A3C n 240 HocuTeneit, 300 ToiC.
TpaH3akuuin B mecsu, uplift 5,1% v gononHutensHaa Mmapxa 2,733 MmH py6. Mpu akTyansHoli ueHe Nozzad
RN 990 py6. 3a wtyKy ana naptum 240 wt. CAPEX nunoTa coctasnsiet 237 600 py6.; npu 12-MmecsauHol
amopTusaummn exemecsayHas fons CAPEX — 19 800 py6. MNMpu coxpaHeHMU oCTaslbHbIX UCXOOHbIX
onepaunoHHbIX NPeAnoCkbIIOK COBOKYMHbIE pacyéTHble pacxobl Mecsua coctasnatoT 217 200 py6., a
cueHapHbiit ROMI — okono 1 159%. 911 3HaYeHns1 ceyeT TpakToBaTb kak business case, a He Kak
rapaHTUpPOBaHHbIN pesynbTat: hakTnyeckunii uplift fo/mkeH 6bITb NOATBEPXKAEH NOSIEBLIM IKCMEPUMEHTOM.

TonnueHsiit nuctonet ZVA Slimline Yno6Hbiil HaBeCHOR AM3aitH ANA PEKNAMHOTO MaTEPMana Bpbizroeuk (onuyusa)
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EauHbii Kpenexsssi XOMyT ana
ZVA 200 GR u ZVA Slimline

Detansuuil BRA peweT4aToR
CTPYKTYPSI

ZVA 200 GR ¢ pekynepauwei napos

PucyHok 1 — KoHecmpykyusi cpusiibopda Nozzad u npumepsl ycmaHOBKU Ha COBMECMUMbIE UCMO/1eMbI. VICMOYHUK:
Mamepua/ibl 3aKazquka.



1. O6beKT nccnegoBaHuA U NO3SULLMOHUPOBAHME HOCUTENS

dunnoéopa Nozzad — 310 MasniohopMaTHbIR peknaMoHOCUTE b, pa3MeLlaemblii OUKCMPOBAHHO Ha
TonnueopasgaTtoyHom nuctoneTe (TPK) B 6:113Koii 06/1aCTH BUAMMOCTY NOTPeBGMTENS Npu KoHTakTe ¢ TPK
Ans 3anpaBky aBToMO6MA Ha A3C. KOHCTPYKUMS U BapuaHTbl COBMECTUMOCTHU C TUMOBbLIMU
TONMBOPA3AaToOYHbIMU NMUCTONIETaMM NOKa3aHbl Ha pUCYHKe 1.

[aHHbIA peknamHbIii hopMaT NpMHUMNMaIbHO OT/IMYaeTcs oT city-format, 6aHHepa Ha Bbe3ge, digital-out-of-
home u reopeknambl: KOHTaKT BO3HUKAET yxe nocne Bbibopa A3C 1 HenocpeacTBEHHO BO BpeMsl 3anpaBKu.
MoaTtomy adppekTBHOCTL Nozzad LenecoobpasHo oueHMBaTb MO BAUAHWIO HA CTPYKTYPY NOKYMKU BHYTPK
CchopMUPOBAHHOrO BU3MTa — BbIOOP TON/IMBA, NEPEXOS Ha NPEMUasIbHYIO NIMHENKY, aKTUBaLMIO NporpamMmbl
NOANBHOCTM U pPeakLmio Ha Kpocc-npomo.

C TOUKM 3peHust customer journey HOCUTE b PACMOMNOXEH B HUXHEN YacT BOPOHKM — HEMOCPEeACTBEHHO B
MOMEHT (PM3NUYECKOTo B3aMMOAENCTBUA KnveHTa ¢ TPK. 9To orpaHMYMBaET MacCoBbIii OXBAT, HO MOBbILLIAET
KOHTEKCTHYH PENIEBAHTHOCTL COOBLLEHMS: peknamoaaTesnib paboTaeT yxxe He ¢ abCTpakTHOI ayauTopueit
aBTOMOGW/IMCTOB, @ C Ye/TIOBEKOM, KOTOPbI HaxoauTcs Ha Tepputopun A3C 1 cOBEPLUAET KOHKPETHYHO
TOMNJIVBHYIO TPAH3aKLUMIO.

[nsa ceTteBoli A3C Takas no3vuust HoOCUTENs OTKPbIBAET HECKOSbKO CLueHapuneB npuMeHeHus. MNepsblil —
upsell k 6onee MapxxmHanbLHOMY BUAY TonvMBa. BTopoit — npoasuKeHe nporpamMmmbl S1I0/1bHOCTH,
MOBWUNBLHOIO NPUNOXEHUS NN BOHYCHO MexaHukn. TpeTuin — cross-sell mexay forecourt n
marasvHom/kagpe. UeTBEPThbI — NapTHEPCKME pasMeLLeHNsl, B KOTOPbIX CETb MOHETU3UPYET (hr3nYeckunin
peknamMHbIii inventory 3a CUET BHELLUHEro pekiamoaaTens.

B nccneposaHummn Dover Fueling Solutions 2023 roga cpeau 1 003 notpebuteneii B CLUA 51%
pPeCnoHAEHTOB COOOLLMM, YTO BCErAa UM YacTo 3aMeyaloT pekiamMy Ha TON/IMBOpa3AaTo4YHOl KOSTOHKE Uu
psaom c Held, a 32% 3asBuNK, YTO Takas peknama nobyxgana ux 3anTm B convenience store [2]. 9Tu
[JaHHble HeNb3s HanpsMyo NepeHocuTb Ha poccuiickne A3C, HO OHV NOATBEPXKAAIOT MAPKETUHIOBYH)
3Ha4YMMOCTb 30HbI TPK Kak oTaensHoro touchpoint.

Mpun aTom hopmat TpebyeT CTPoroii AUCUMNANHBI KpeaTvBa. MonesHasi Niowaab orpaHnyeHa, KOHTakT
OTHOCUTE/IbHO KOPOTKUIA, @ BHUMaHWe NoTPeouTeNs pasaenieHo Mexay NpoLeccoM 3anpaBku,
6e30MacHOCTbIO 1 APYTVMU 3/IEMEHTaMMN OKPYXeHWs1. Mo3ToMy COOBLLEHNE A0/MKHO BbITb JTAKOHUYHbBIM:
0AVH odphep, OAVH BU3YasibHbI aKLLEHT 1 OAHO NOHATHOE AeiicTBue. CNOXHbIE MHOTOYPOBHEBLIE
COOGLUEHNSA, ANMHHBIE TEKCTbI U NEPErpYXeHHas rpaduka 6yayT CHUXaTb BEPOSTHOCTb CUMTbIBAHWSI.

OTAeNbHLIM NPEMMYLLLECTBOM SB/ISIETCA NOBTOPSAEMOCTb KOHTaKTa. [ perynsipHoro KneHTa cetn 0auH u
TOT Xe HOCUTENlb MOXET paboTaTb He Kak eAVHUYHbIV peKknamHbIA UMMYbC, a Kak cepus
nocnefoBaTesibHbIX KOHTAKTOB. OTO 0CO6EHHO BaXKHO /15 Nporpamm f10s16HOCTU, premium-fuel migration u
KaMnaHwiA, rae 3agadva COCTOUT He TOSIbKO B NMEPBOW KOHBEPCUU, HO U B 3aKpENn/IEHNN HOBOrO NoBeAEHNS Ha
FOPU30HTE HECKOMbKNX BUSNTOB.

Takum o6pasom, Nozzad cnefyeT No3uLMOHMPOBATL He Kak 3aMeHy HapyXHoit unu digital-pekname, a kak
cneynannsnpoBaHHbIi MHCTPYMeHT shopper marketing u retail media B 30He TPK. Ero cunbHas cTopoHa —
BbICOKast 6/IM30CTb K MOMEHTY MOKYMKM N CPaBHUTENIbHO HU3Kasi CTOMMOCTb (PU3MYECKOro HoCUTens;
orpaHvyeHne — NoKasibHbI 0XBaT 1 HEOOXOAUMOCTbL OYEHb MPOCTOro, OGLICTPO CUMUTLIBAEMOrO KpeaTmsa.



2. KntoueBble MapKeTUHIoBble METPUKU U AN3aNH OLLEHKU

KntoueBble METPUKM UCCNef0BaHusA cBeAeHbl B Tabnuuy 1. 1ns npoheccmoHasibHOro MCnosib30BaHms
rnokasaTtesin pasgesieHbl Ha NpsiMble 3MEPEHNS, PACYETHbIE (PMHAHCOBbLIE MHAMKATOPLI 1 retention-MeTpuku.
Takoi noxop NO3BO/ISIET N36EXaTb HEKOPPEKTHOrO cMeLumBaHus OTS, 3aMeTHOCTU 1 haKTUYEeCKO

KOHBEpCUU.

MeTpuka

OTS / Opportunity to See

UTo usmepser

[NoTeHuMaIbHY0 BO3MOXHOCTb KOHTaKTa C
HOCUTENEM

Kak ncnonbsoBarb

Uncno 3anpaBoyHbIX CECCUI Ha
o6opypoBaHHbIX TPK; He paBHO
hakTMyeckoMy npocMoTpy.

Likelihood-to-See / Notice Rate

BeposiTHOCTb (haKTU4ECKOoli 3aMeTHOCTH

Exit survey, HabnwaeHne, HTEPBbIO
nocne BU3uTa, NOCT-kamneiH onpoc.

Dwell Time

Bpemsi HAXOX/AEHWS KNMeHTa psgoM ¢
HocuTenem

XpoHoMeTpaXx 3anpaBoyHoOii ceccuu;
XapakTepuayeT KOHTEKCT KOHTaKTa.

Premium Fuel Uplift

MpvpocT fonn npemuansHoro /
6peH0BOro Tonnea

CpaBHeHue test/control, xxenaTensHo
difference-in-differences.

Incremental Transactions

JononHuTenbHble TpaH3aKuum cBepx
baseline

dakTuyeckuii business effect kamnanun.

Incremental Margin

JononHuTenbHyo Mapxy

A npogax x contribution margin.

Cost per Incremental Transaction

CTOMMOCTb OZHOW JOMNOHUTENBHOM
npoAaxm

MapkeTuHroBble pacxogbl / incremental
transactions.

ROMI

Bo3BpaT Ha MapKeTUHIOBbIE UHBECTULMM

(Incremental Margin — Marketing Cost) /
Marketing Cost.

Retention D30 / D60 / D90

CoxpaHeHue NOBTOPHOTO NoBeAeHNs!

KoropTHbIii aHanu3 no loyalty ID nnn
ob6e3nnmueHHomy customer key.

Tabnuya 1 — Kno4esble MapkemuH208bie MeMPUKU U MeMOOUKa UX OYEHKU.

CoBMecTHbIli cTaHgapT IAB Europe n IAB ans in-store retail media pa3gensieT nokasareny NoTeHUMaIbHOIO
KOHTaKTa 1 nokasatenun 6usHec-adppekta. Ans Nozzad 310 0ocobeHHO BaxkHO: OTS xapakTtepunsyeT 06BHEM
noTeHumasibHbIX KOHTaKTOB, Torga Kak sales lift, incremental sales n dpyHaHCOBble METPUKU OTPaKaroT
KOMMepUYeCKuii pe3ynbTaT kamnaHum [1].




3. Ce30HHOCTb 1 OKHO U3MepeHus

Ce30HHOCTb B/IMSIET cpa3y Ha TP KOMMOHEHTA MOAENN: 06BEM KOHTAKTOB, COCTaB ayAnuToOpun 1
CTaTUCTUYECKYH MOLLIHOCTb Nu/ioTa. Ha prcyHKe 2 nokasaH Ce30HHbIN adddhekT no oTAeNbHbIM
MarmcTpasibHbiM HanpaeaeHusam. s cetu A3C 3To 03Ha4YaeT, YTO OAUH M TOT e KOMM/IEKT 060pyA0BaHNS
B BbICOKMi1 CE30H reHepupyeT 60/blie OTS, HO OIHOBPEMEHHO MOBbLILLAETCA PUCK CMyTaTb MapPKETUHIOBBIN
3(phekT ¢ ecTecTBEHHbIM POCTOM aBTOMOOW/ILHOIO Tpaduka.

Ce30HHOe ycuieHne aBTOMObMSIbHOrO TpaduKa Ha oTAENbHbIX Tpaccax
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PucyHok 2 — Ce30HHbIl aghghekm 00pOoXxHO20 mpaghuka rno omoe/ibHbIM CKOPOCMHbIM Hanpas/ieHusiM. Hu3kuli ce30H
HopmupoBaH K 1,0. icmoyHuk: K «Asmodop», 2024—2025 [3], [4].

Mo gaHHbIM odhmumanbHoro Telegram-kaHana 'K «ABTogop», ony6nnkoBaHHbIM 22 ntona 2024 roga, nuk
Tpadmka Ha goporax KOMNaHuM NPUXOAMTCH Ha UI0Nb 1 aBrycT: Ha M-4 «[JoH» B aBrycte TpadvK f1erkoBbIx
aBTomobwusiei noytn B 6 pas Bbile PeBpasibCKOro YpoBHSA, Ha M-11 «HeBa» KoNMyecTBO SIerkoBbIX
aBToMObWIen NeTom yBenuumBaeTcs noytu B 3 pasa, Ha M-12 «BocTok» — npumepHo B 2 pa3a, a Ha M-3
«YKpauHa» — npumepHo B 1,5 pa3sa [3]. MepBoncTouHuK: https://t.me/s/avtodorgk/5614

JononHutensHoe noaTBepXaeHne BbICOKON CE30HHOM YyBCTBUTE/IbLHOCTH AaéT nyb6nukauns MK «ABtogop»
oT 2025 roga: no otaenbHbIM ydyactkam M-12 B nepsom nosnyrogun 2025 roga poct Tpadmka gocturan 43%,
cpegHecyTo4YyHas MHTEHCUBHOCTL NO Tpacce B LenoM Bblipocna Ha 17%, Ha M-11 — Ha 7%, Ha M-1 — Ha
12%, a Ha M-4 Ha psage y4acTKoB pocT npesblwasn 10% [4].

MpakTuyeckuii BbLIBOA A1 NAIOTA CNEAYHOLWMIA: €CIM KaMNaHMI 3anycKatoT B BbICOKMIA CE30H, KOHTPO/IbHAs
rpynna Ao/mkHa HaX0ANTbCS B TOM Xe permoHe 1 paboTtaTtb B TOM e BPEMEHHOM OkHe. CpaBHEHWE C HU3KUM
CE30HOM TOM1 e ceTu 6e3 KOHTPO/IbHOV rPyNMbl HE NOAXOANT AN1A NPUUMHHO-CNEeACTBEHHO oueHku uplift.



4. 3aKyno4Hast 3KOHOMMKa U unit-cost o6opyaoBaHus

AKTyanbHas 3aKynoyHas 3KOHOMUKa nNpuBefeHa B Tabnuue 2, a AguHamuka unit-cost BU3yanmsnpoBaHa Ha
pucyHke 3. CHxeHue LeHbl ¢ 990 go 790 py6. 3a eanHULY Npu yBenyYeHur naptum cebiwe 1000 wT. aaér
yMeHbLUeHue unit-cost Ha 20,2% OTHOCMTeIbHO 6a30B0O1 LeHbl MUIOTHOM 3aKymnKu.

CHMXeHune unit-cost kK 990

OO6BbEM 3aKasa LleHa 3a 1 wr. CTOMMOCTb napTumn py6
00 499 wr. 990 py6. 3aBUCUT OT KOsIMyecTea —
500-999 wr. 890 py6. oT 445 000 py6. -10,1%
oT 1 000 wr. 790 pyb6. oT 790 000 py6. -20,2%

Tabsuya 2 — 3akyrno4Has yeHa pusiibopoos Nozzad RN 8 3asucumocmu om o6béma 3akasa. icmouHuk: OO0 «/elkur»,
an. nnamgpopma «MemanBasn.py» (https://metalval.ru), kamasnoe ¢usnbopoos RNT:
https.//metalval.ru/catalog/dlya-azs/fillbordy-rnt/.

CHM>XXeHMe unit-cost npu MacwTabnpoBaHun 3akynku Nozzad RN
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PucyHok 3 — Unit-cost Nozzad RN npu macwmabuposaHuu 3akyrku. icmoyHuk: OO0 «/Jelkurn», 3/1. n1amgopma
«MemanBan.py» (https://metalval.ru), kamasoza ¢hunnbopoos RNT: https://metalval.ru/catalog/dlya-azs/fillbordy-rnt/.

SKOHOMUSA MacLLTaba NPOSIBMSIETCS HE TOMLKO B LieHe Kopnyca. Mpy MaclTabrypoBaHnM KamnaHum 4acTb
(hMKCMPOBAHHbIX PACXOA0B — AW3aiiH MacTep-MakeTa, KOOpAMHaLUWS, aHa/IMTMKA U METOA0/0TA —
pacnpegensieTcsi Ha 60/bLLIEE KONIMYECTBO KOHTAKTOB. CriefioBaTe/lbHO, NPU (hefjepasibHOM Pa3BepTbIBAHNN
cost per contact n cost per incremental transaction MoryT cHxaTbcs GbICTpee, YeM 3aKynoyHas LieHa O4HOM
eaNHNLbI.

[na B2B-3aka3unka 370 03HavaeT, 4To ypoBeHb 500+ 1 ocobeHHo 1000+ eanHuL cnegyeTt paccMartpuBaTtb
He NPOCTO Kak 60/1ee AeLEBYHO 3aKynKy, a kak Nnepexo K Apyroin mogenn sKOHOMUKN kamnaHun. Ha aTom
YPOBHE 3aTpaTtbl HAa NOArOTOBKY KpeaTnBOB, 3aMnyck MM/IOTHOrO KOHTypa, 0byyeHne nepcoHana A3C u
NMPOM3BOACTBEHHYHO TOTUCTUKY HAYMHAKOT 3aHMMaTb MEHbLUYHO 400 B CE6ECTOMMOCTM OAHOrO KOHTaKTa.

OTAenbHoe 3HaYeHVe UMEeT U onepaLyoHHas MaclwTabrpyemocTb. Kopnyc Nozzad ucnonbayeTtcst
MHOrOKPaTHO, & CMEHHbIE BK/1afbILLM 1 NeYaTHble MaTeprasibl MOryT OGHOB/IATLCS B paMKax KasieHaaps
NPOMO-aKTUBHOCTEN. MpK LEeHTPaIn30BaHHOM NaHnpoBaHum cetb A3C nosiyyaeT BO3MOXHOCTb NPOBOAUTL
HECKO/IbKO BOJTH KOMMYHMKaLMW Noaps/, He Hecst TOBTOPHO nosHbiii CAPEX Ha o60pyaoBaHue, 4To
MOBbILLAET yNpaB/sieMOCTb MapKETMHIOBOTO Gl4pKeTa 1 ynydllaeT npegckasyemocts ROMI.



5. 9KoHoMMuecKas mogenb nuaota: 10 A3C / 240 Hocutenemn

Hwxe coxpaHeHbl nCxoAHble NapaMeTpbl NM0Ta U3 NPeLOoCTaBNeHHOro NCCNeA0BaHUs, 3a UCKII0YEHEM
LieHbl Kopnyca, KoTopasi nepecumTaHa no aktyasnbHoli cetke Nozzad RN. B Tabnuue 3 pasgeneHsl cash-flow
nepBoro 3anycka u ynpaeneHyeckuii P&L ¢ amopTusaumeit, YTo BaXKHO A1 KOPPEKTHOM MHTepnpeTaumm
ROMI.

Crarbsl pacxonos Knaccudukauus Cymma
3akynka 240 dunnéopaos Nozzad RN | CAPEX / cash out 237 600 pyo6.
AmopTu3auuns kopnyca, 12 mec. Pacxopn mecsua 19 800 py6.
[n3zaiiH n BepcTka Fixed campaign cost 15 000 py6.
MeyaTb GEH30CTONKNX BKNAAbILLIEN Variable cost 12 400 py6.
MoHTax 1 nornctuka Variable cost 20 000 py6.
BHYTpEHHSAS CTOMMOCTb peknaMHol Opportunity cost / OPEX 150 000 py6.
nokauum
NTOrO cash-flow nepsoro 3anycka dakTNyYeCcKuii IEHEXHbIN OTTOK 435 000 py6.
NTOIro pacxofos mecsaua ¢ Management P&L 217 200 py6.
amopTusauyei

Tabauya 3 — SkoHoMu4Yeckasi Mooesib rnuioma Ha 10 A3C u 240 Hocumereli Nozzad RN.

dunnoéopa Nozzad RNT coBMeCTM € TON/IMBOpa3faToyHbIMU NUCToieTaMu no ctaHaaptam Elaflex ZVA,
ZVA 200 GR n ZVA Slimline. YHuBepcanbHbIil kopnyc dmnnéopaos Nozzad narotosneH n3 NBX-
KOMMOHEHTOB C META/IINYECKUMU 3/IEMEHTAMU KOHCTPYKLUW. B KOMNNekTe npeLcTaB/ieHbl 6pbI3roBuK,
Kopnyc, KpbiLlka, ckoba n 3aXKNMMHbIE BUHTI.

WcTounuk: https://metalval.ru/catalog/dlya-azs/fillbordy-rnt/fillboard-rnt-green-color/

PucyHok 4 — Kopnyc ¢pusnnéopoa Nozzad RNT.

Uctounuk: https://metalval.ru/catalog/dlya-azs/fillbordy-rnt/fillboard-rnt-green-color/

MokasbiBaTb 0AHOBPEMEHHO 435 ThbiC. py6. 1 217,2 ThiC. py6. NPUHLMIMANILHO BaXXHO. MepBas uudpa
OTBEYaeT Ha BOMPOC «KaKOW BIOMKET HYXEH A/1A 3amnycka», BTOpas — «CKOJIbKO CTOUT OAMH MecsL,
aKcnlyatauuy kamnaHum npu 12-mecsiuHoin amopTmsaumm». CMeLnBaHne 3TUX ABYX JIOTVK MPUBOAUT K
HEBEpPHOMY BOCMPUATUIO MapKETUHIOBOIN peHTabeIbHOCTH.
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6. MpubbinbHOCTb, break-even n ywyscrtButenbHoctb ROMI

VcxogHas mogens npegnonarasna 15 300 gononHuTensbHbIx 3anpasok npu uplift okoso 5,1% n
[ononHUTeNbHY0 Mapxy 2 733 450 py6. 3TO COOTBETCTBYET pacyETHOM Mapxe npuMepHo 178,66 py6. Ha
OfIHY OOMNONHUTENBbHYIO0 TPaH3akKuuio. B Tabnvue 4 1 Ha pucyHke 5 nokasaHo, kak meHsieTcss ROMI B
3aBUCMMOCTN OT hakTnudeckoro uplift.

Uplift TpaH3akyuii Aon. TpaH3akuum Aon. mapxa Net contribution ROMI
0,5% 1500 267 985 pyb6. 50 785 py6. 23%
1,0% 3000 535 971 pyb6. 318 771 py6. 147%
2,0% 6 000 1071 941 py6. 854 741 py6. 394%
3,0% 9 000 1607 912 py6. 1390 712 py6. 640%
5,1% 15 300 2 733 450 py6. 2516 250 py6. 1159%

Tabnuya 4 — YyscmsumesibHocmbs ROMI K yposHo uplift npu coxpaHeHuu ucxooHol contribution margin.

YyecTBUTeNbHOCTE ROMI K hakTudeckomy uplift
1200 - T158%

1000 A

%

800 ~

600 H

400 A

Pac4éTHbIn ROMI,

200 A

al 2 3 4 5
Incremental uplift TpaH3akuwnn, %

PucyHok 5 — HyscmsumesnibHocmb ROMI k chakmuueckomy uplift mpaHsakyudl.

Mpun MmecavHbIX pacxogax 217 200 py6. ToUKka 6€3y6bITOHHOCTM cocTaBNAeT NpubansnTensHo 1 216
[OMOMTHUTENbHBIX TPaH3aKUMii, To ecTb 0Kos0 0,41% oT 6a3bl 300 ThiC. TpaH3akuuii. IMeHHo break-even
uplift asBnsieTcs Hambo1ee None3HbIM NOPOroM A1 go/No-go peLleHnst: NUIOTY HE HY)XXHO NOATBEPXAaTb
5,1%, 4TO6bI ObITb 3KOHOMUYECKN COCTOATENIbHBIM; EMY HEOOXOANMO CTaTUCTUYECKN HaAEXHO NPEBbLICUTb
npmumMepHo 0,41% npu CoOXpaHEHUN NCXOLHON MapXu.



7. Retention, YXM3HEHHbINM LUKA HOCUTENSA U MUIOTHaAsA MeToAMKa

OpHa 13 cunbHbIX CTOPOH Nozzad cOCTOUT B BO3MOXHOCTU paboTaTb He TOMIbKO Ha pa3oBYyl0 KOHBEPCUIO, HO
1 Ha MOBTOPHOE NnoBegeHve. Ecnv KNneHT perynsipHo nocewaeT ogHy 1 Ty xe ceTb A3C, HocuTeb
dhopMuMpyeT NOBTOPSEMbI KOHTaKT. [1s OueHKM AonrocpoyvHoro adhdoekta cregyet otcnexmsars D30 /
D60 / D90 retention, repeat premium share, frequency uplift n customer lifetime margin uplift. Matepwnansi
McKinsey no fuel retail Takke noguépkmBatoT BaxKHOCTb loyalty, data 1 nepcoHaIM3MpoBaHHbIX MEXaHUK A5
pocTa K/IMEeHTCKO LeHHOCTK [5].

MokasaTenb Cwmbicn ans 6usHeca PekomMmeHAyemas 4acToTa OLeHKMN
D30 Retention MoBTOpPHbI BbIGOP NPEMUaILHOIO Exxemecsa4HO
npoaykta B TeueHue 30 gHew
D60 / D90 Retention YCTONYMBOCTb N3MEHEHNST NOBEAEHNS ExxekBapTasibHO
Repeat Premium Share Jona NOBTOPHbLIX NPeMUasIbHbIX Exxemecsa4HO
MOKYMoK
Frequency Uplift Vi3MeHeHne 4acToTbl BUSUTOB ExxemecsuHo
CLM Uplift MpYPOCT NOXM3HEHHOI MapPXu kNneHTa | ExxekBapTasibHO

Tabsiuya 5 — Retention-Mempuku U Ux 3Ha4yeHue 07151 OUEHKU 00/120CPOYHO20 aghchekma.

YKU3HEHHBI LMK HOCUTENA AEeNNTCS Ha ABa YPOBHS. MepBblii — n3nyecknii Kopryc, KOTOPbIA B TEKYLLET
MofZenn amopTnsmpyetcs 3a 12 mecaues. BTopoii — peknamHoe coobLleHune, KoTopoe xenaTtesibHO
O0BHOBNATL 3HAUUTENBHO Yalle: OT 2—4 Hefenb A8 TaKTUYecknx akumii o 1-3 mecaues 4N NPOABMKEHNS
Ce30HHbIX NPOAYKTOB. VIHbIMI cnoBamMu, KOpnyc ABASETCA NHpacTPyKTypoli retail media, a CMeHHbII
BKNaAbIlL — peKamMHbIM inventory.

OnTumasibHas NUNOTHaA MeToAMKa — 3TO CUHXPOHHBINA test/control-gunsaiin. Hanpumep, 10 A3C B TecTe 1
10 conocTtaBumbix A3C B KOHTpOne, 4 Hegenn baseline n 4-8 Hepgenb KamnaHun. CpaBHUBAKOTCA premium
fuel penetration, cpegHuii Yek, NUTPbI BPEHAMPOBAHHOTO TOMNMBA, Margin per transaction, loyalty penetration
1 MOBTOPHbIE NOKYMKN. Hanbonee KOppPeKTHbIA cTaTucTudecknii noaxod — difference-in-differences,
MOCKOJ/IbKY OH NMOMOraeT OTAe/IMTb BANAHWE KaMnaHUn OT CE30HHOCTU, U3MEHEHUS LIEH, NOrOAbl U
[OPOXHOro Tpaduka.



8. CpaBHeHMe ¢ albTEPHATUBHLIMU KaHa/laMMU U NPaKTUYECKUN
BbIBOJ,

CpaBHeHune Nozzad ¢ anbTepHaTUBHbLIMW KaHasiaMy npueeAeHo B Tabnuue 6. Llenb Tabnuubl — He
JoKasaTb «abCo/THOE NPEBOCXOACTBO» HOCUTENS, a NoKa3aTb €ro POsEBYH HULLY B MapKeTUHIOBOM
mMukce cetn A3C.

KaHan CunbHas CTopoHa OCHOBHOE orpaHu4veHue OonTumMasibHaA 3agaya

Nozzad / ounn6opg Ha TPK KoHTakT B Touke notpebnenusa | Hebonblias nnowans Upsell, shopper marketing,
N HWU3KWIA unit-cost KpeaTvBa 1 oKasbHbIn oxBaT | loyalty, retail media

DOOH / BuaeoakpaH Ha A3C LOnHamuuecknii kpeaTuB un TpebyeT 060pyf0BaHUA 1 ViMuaxeBble kKamnaHuu, akumu,
BbICOKas BU3yasibHas nuTaHus Hasuraums
BbIpa3nNTeNIbHOCTb

HapyxHas peknama Ha LLnpokunit nokanbHbIA oxBaT Cnabas cBs3b C MOMEHTOM Top-of-funnel awareness

nogbesae NOKYMKK

'eopeknama / mobile MepcoHanmsaumsa n Punck HU3Kol chakTnyeckoi Digital acquisition, retargeting
MacLTabupyemocTb cBsA3n ¢ A3C-0onbIToM

POSM B mara3uHe / kacpe CunbHOe BANSIHUE Ha KOHTaKT nponcxoguTt nosxe, Cross-sell, impulse purchase

[ONpoAaxXu BHYTPU MarasuHa | nocsie 3anpasku

Tabnuya 6 — CpasHeHue Nozzad ¢ aslbmepHamuBHbIMU KaHasiaMu KOMMyHUkayuu Ha A3C.

ViIToroBast MapkeTMHroBas runoTtesa uccnegosanus Takosa: omnnbéopg Nozzad moxeT ctatb gns cetn A3C
performance-oriented retail media channel, ecnv nMNoT JokaXeT Tpu BELLM OAHOBPEMEHHO: BO-NEPBbIX,
HOCUTESb 3aMeTeH; BO-BTOPbIX, OH MEHSAET CTPYKTYPY NOKYNOK; B-TPETbUX, IPIEKT yaepKMBaeTcs Ha
NMOBTOPHbIX BU3UTax. Mpu 3TOM aKOHOMUYECKas MOAESb YXe celivac yKasblBaeT Ha HU3KKIA nopor
okynaemocTu: break-even HaxoauTCcsA NPUMEPHO Ha YpoBHe 1,2 ThbiC. AONOHUTENbHBLIX NPeMUasIbHbIX
TpaH3aKuuin B Mecsil, 4To 3KkBMBasieHTHO uplift okono 0,41%.

OCHOBHOI4 BbIBOA, UCCNEROBAHUSA

OCHOBHOI4 BbIBOA, UCCNEeA0BaHMSA: HOCUTEb MMEET NOTEHLMaIbHO NPUBEKATE/IbHYIO UNit-9KOHOMUKY 3a
CYET HM3KOro unit-cost, NOBTOPHOro NCMONb30BaHNA Kopryca U 6M30CTH K Touke noTpebneHns. OgHako
Hanmbonee npodpeccmoHanbHasa nos3muus ansa cetn A3C — npojasaTh He «obeLlaHne BbICOKOM KOHBEpCUn»,
a usmepsemblii pilot framework: 3aMeTHOCTb — MHKPEMEHTa/lbHas KOHBEPCUSA — [AONOSHUTE/IbHAs MapXa
- retention - MacwTabuposaHue.
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lMpumeyvaHue. Bce qucnosbie oyeHku ROMI, break-even u unit-sKOHOMUKU 8 2/1aBax 5—7 s8/1st0mcsi pac4émHol MoOe/ibio,
OCHOBaHHOU Ha UCXO0OHbIX MPeornochl/ikax npedocmas/ieHHO20 Ucc/1e008aHuUs U akmyasiu3uposaHHoUl 3akynoyHou yeHe Nozzad RN.
OHu He siB/isromces 2apaHmuel pe3y/ismama 6e3 110/1e8020 Mo0mBsepKOeHUsl.
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